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' 9, . , , — M 90 e gRusionsy (Spending Baht/Trip)
Nﬂ’]ilﬁu‘m—]\iL‘U’]‘,I,Vlﬂaﬂﬂl\iﬁﬁjﬁlLﬁﬂallagmaluaﬂ . ﬁjujuﬁﬂﬂaqtﬁlgjmﬂusﬂ’—] (No of Arriva|s)
\ wu dunfe  @nsgolNaM LA 1ot duLdiy . - o . o d
ORIORITY (Aouuazrddlain-19) asnalwashesaldsiuly o Sammsiiulaindsasinuinvaaisinon
o e e [G— 1mim-19 (CAGR2014-2019: No. of Arrivals)
amavnTINvieaisnlveeafituddey B = . i
AAN Priority " R N -
N y Sady wnawdy fvu Asalus |
(ﬂa:NI.‘IJ'IMN"IEJVIaﬂ) RUNBWR: AMSNNTOUNToYALTIANINDUY Usznaumsduunee
dnaruduuinvioaiunwosnau Priority sio n gnarusuldvasnau Priority siosnaldnnsvioaiisn a1 T dusionsy (Spending Baht/Trip)
IrnuiinviowisizsNsNgdsananrianun wpsinvioawizrvNsNUsuvaianueg |

79,771 CAGR-2.5% I FEL

58,371

2567

CAGR -5.2%

CAGR -3.6%

50,852

2562 2% 26% g% | | 2562 6% 26.3% 9.2%

\hiaune (Goals) nauns (Key Strategy)

. S UL Ao anlwee iTuetnatos Wdaukinansseldso « Ta¥ Retention Strategy Tasvimiundnsinnsndusniiisns (Repeat Visit Rate)
¢ ATzduMsiTRsEIUASIANYaRAufLAzUENNS

susiaunAulszmalng WANsaUN Planning/Booking HUVNNVIDIITIEN RAILAUNIY
(Awareness) (Consideration) (MaHw/vinA154) (Travel) (Post Trip)
» Social Media (1w senqe awsnn 1nnd: |« HulwsiEin/monyfifivieaiisn (Reddit, « OTA wwu 3u: Ctrip, Suidio: MakeMyTrip,  * auudu/mu. « Social Media/Fulwsiain (s
FB, 1G, Au: WeChat, Weibo) Google Reviews) du) : Expedia, Agoda « Tsqusu 7ivin AU ms Uszaunisal)
. Aolawainoan lail (#3AN) « OTA \wu 3u: Ctrip, Suidis: MakeMyTrip, « Fulasvodsausuinglauns « uwannosu5IH/Maps/ulanisn * WUUADUANANNAIWD(A
* AudNEANNNINOU/ATDUATY due) : Expedia, Agoda * unanWoTHUTEAUIAUVNYA%N * Audusnisiinvioaizd/Call Center

* Social Media (FB, 1G, TikTok)

featl « mwdnunifisivessumdlne (Uasasdy, « Fayatidode Wudaau ihlade * srUUNSRDITIAzANN Meaenn « Uszaunsalvioufisnyasnsds Ussvivla « AnunsETsvin TRiAnsuansionso
flNANS Wudies, Hiondnual) « ushideniivannanusualadvosnuies |« dudmsrhumdsvnniAadam * U ANNAzDR A NTUE5IN 1o)787pNLijg!

AN o ighAetoyalding uazifige « Usuuwulsmnsntu (Ganeu) « Foyatudodio Wudaaiu W lade
AN
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auananana (Customer Segment Profile) : naniinviowiznassingUszine (International Tourists)

> Ao Uszng: 7 Usane sia-Smazvion Spending Intensity ‘|

- L/c nanUsamawiaziv N ainvioaisnlias — «  dTgauadusdensy (Spending Baht Trip)

|=V~l J 1 usidunauiifinanw esannd XX : = s inazioudnannilunisisiule (Growth Momentum/Travel Tendency) 1eiua

“ Al wsiovay (Spending Baht/Trip) uasd - o . «  Sasmasivlaindswos GDP per Capita PPP

ASPIRATIONAL Anuamlunsidulsluounnngs e TaneTEEE - ane angf?é?; ’ ¢ Samnsidulandsfoundiasinuiuinviouiisn
«  SammadivlniadsfoundwwasmsldunemsvioufisnsunnmudszmasiuvngReceipt)
nAN Aspiration (nax h ; ‘ «  Samnnsidulandsdoundivassn ganusionsy (Spending Baht/Trip)
durnoUdUIARN) Tosu Aens Uviisu

RUAG: ANTANTUNToYALTNAMAIWIUY Ustnaumsanuuneig

gadruduuinviouisrvasnau Aspiration sio | desusuldwosnan Aspiration siosnaldnsviowiisn a I umAusion3u (Spending Baht/Trip)

Funuinvisgig B sNNUsHNaNaiNg YDNIENVIDWTALIBINNUSANANIANR 79,771 CAGR-0.9% [
CAGR 8.1% n 58,371 .

CAGR 8.5%
50 852

51,906

44,705

2% 26% 8% | | 2562 2.6% 26.3% 9.2%

I
|
"

ihuannw (Goals) nayns (Key Strategy)

« AN T1%7% tdnvieuisniiien [P paazasunannusensnennssin vin IMiAaMsidiulafigeduwas « Ta¥ Expansion Strategy a3wnssusaauszmalnslugiusasnunsuasnensvieaiiien
Asviaaiznlng e dAnvvihannudh T WawsmrduALazusNsTinouA NN DIANS

iduvaaaiinviaaian (Customer Journey)

susiaunAudsamalng WU Planning/Booking IRUVNaviDaIin NRURUN
(Awareness) (Consideration) (Manu/vinn1s04) (Travel) (Post Trip)
» Social Media (Instagram, Snapchat, Twitter,  + Sulwsisi/monyiidvioaiien  OTA ju Booking.com, Expedia, * gunNdu/eu. « Social Media/Fulwsigin (uws
YouTube, Telegram) » OTA ju Booking.com, Expedia, Almosafer, Rehlat, FIy|n WeGo « Tsqusu i $uovns Uszaunsad)

« Aolaiwauroon lail (3ANe) Almosafer, Rehlat, Flyin, WeGo - Sulasfuadsausuiinglauass * uwanwoasuzI/Maps/udanisn * LUUAUANANMNTRINDIA

* AUaNLEINNNOW/ATOUAST » Social Media * unasWosHUsEAUGUNNIY AL * dueuanisiinvioanisd/Call Center
AN - Mnaneaiiifvsssamvealne (Uaoasy, « Foyaridodio 1Wudaatiu ith Tade * srUUNANSRReTIATNN Mgaenn « muUanAsY (Msiduvg Avin) « mnuussicvin iAnnsuansionse
f124NNS Wudieg, ugnsngna, wWanieenu T‘NLL‘iuuav‘iaa‘immuﬁqmu’mmm . JJ‘U'iﬂ’l‘a"Lf’Jmeaa‘W]ﬂLﬂmﬂmﬂ'\ * AMNNALMNAUNYVDNTWALAZUFTANS LU
AN AW, 399 UNANNAZAINLD 61D AZANATUAL « Usuumuldrmndiu (ﬂmmm,) Amududusn
AN FNAUNFAN) * ANNUNVIDUTIEINNSTIHTNEA UV * AALANYDIUEASTIAIAzINNATEIL

o ihdsdoyaldie uazdage AFUNNE * 2IMNTINANAkATANUTIATNNA
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auanananA (Customer Segment Profile) : naniinviowiizns 1 singdszine (International Tourists)

B ALY

2562

ANINETA
(Touch
points)

AN
siauns
AN
ANOAN

FOCUS

naN Focus

wWhiiune (Goals)

(rABIniENIN)
dndruduruniinvioavisnvainan Focus sia

I uinviostignssieUsanariaidn
CAGR -0.6%

2% 26%

Uszine: 18 Uszine

AANUsaAd UGN nEaY ARG
mavieaisnlussuUunans - s waauunlix e
Aaiiulaeeil/ligaian ﬂduﬁﬁaﬂaqﬁiﬁmawm T~
nan weifiunumluansashesuldsd wazena
Duithnaunswasmswedun Tuszuzonivinnd
dnummiAsdnluaumae

Buaun  iHguaN

8% || 2562

o YPURS TIUI uaz A1 T8 vaginviaaiisn

au LLLSDSUHAKE  WAUIAN 3ena

gnarusruldwosnau Focus siosnaldnnsvioavian
PNUNVIDIVIEIB NG NUSLNAVNUNR

CAGR -2.0%

6% 26.3%

I:= (1 ;=3

0amsiAY  KWsuAa alen  adnasuans  washg an

Elcas —=1+11

nauns (Key Strategy)

sivimaziou Current Market Strength leiunA
o muldvnemsveuiisnduunmuusamagunia (Receipt)

« dTafanusionsu (Spending Baht/Trip)
o Funudnvieadisnadh (No. of Arrivals)
. Sammadiulaiadovasinuiutinvioaiisndon

1a35-19 (CAGR2014-2019: No. of Arrivals
T ( )

LUNNSA Tuaus  Sulailidy

wnowie: dnsRansandayaldinanndusg Ussnaunisauunsy

79,771

58,371

50,852

9.2%

44,705 I 51,906

« Tdnayms Dual Growth Strategy Ao wenugrunanamUdfusAsEFUAMA

A s dusionsy (Spending Baht/Trip)

CAGR -2.3%
76,195

suduaraulaldsndulsandlne WS Planning/Booking IRUVNIViaIi nAUAUN
(Awareness) (Consideration) (MH/vinA1504) (Travel) (Post Trip)
« Social Media/&olziauoaulal (G, « Fulwsisi/monyilfivioaiien (Reddit, « OTA 1w Agoda, Booking.com « guudu/mu. « Social Media/Sulwsigin (wos
Snapchat, Twitter, YouTube, FB, TikTok) Google Reviews) « Hulwsadsausuihslavas « Tsqusu it $ e ms Uszaunisal)

« Holzwauoon lal (#3/e)
* AUDALANANNLNDU/ATDUAS)

« OTA fu Agoda, Booking.com
» Social Media (IG, Snapchat, Twitter,
YouTube, FB, TikTok)

o uanWasNUsEAULAUNIY/AN

ol ala

* unannasugII/Maps/udanien
* gugusnmsiinvioawizn/Call Center

« LUUADUONANMNAINOLA

« Mmwdnuaififussdsavdlue (Uasasy,
Wudles, dlondnueal)
- ihisdayaldiy uaziegn

- Foyaudodo 1Wudaqu iwhlade
o [Fudidoniinannnanueualndvog
G114LDY

* sruuMsARsiiazaIn ligasnn
 JudnshumdavinnAaidaym
« UsuuwulsmndnTu (Ganeu)

« Uszaumsaivieaisnuaoady Usaiula
« Foyarndodo Wudaau i ladne

« mnuuseicvn IiAnnsuansonse
LR

17

% | —
Tt

iy




U =l =

Ansuusnaneiidusdausnlng (Sub-segment) lnsuldndnuszannsenans (Demographic) @

w

Gen X GenY Gen Z Family with Kids Multi-gen Family

(45-60 yrs) (30-44 yrs) (15-29 yrs) (rsouAsadanian/Sui5uu) (msoumaHiauBINIY)

flena: Gen Z nunwdls ifin | flona: Asauasane/ud 1 flgnu: AsauUAs LY &

W.A. 2540 - w.@. 2555 (1997- | iumensonumsvaiu (el | anndnasauasilisiinia 3 5u
2012) WAw 15 T™) Fuld Adinymensondunans
U

{
i o = - Z) 4l &’- i T
> o & > "3 ._ - o % 5
¢ s 7 PN ¢ \ "
| ly s
5 7 | ; %
; 8 X ®
3 \ X
N
3 | \ i X
g ¢
§ i g )
. . i ot
P b i
N i 3 { | M 1
A iy T
up ]
' q ) ]
, ml | H7h,
B
i | ]
' ) i N i
o g . o

R - i i 3
4 i

L) : &

&3 i M-AENN | . -

fnw: Gen X manués WA fenw: Gen Y nanpé WA
W.@. 2508 - w.a. 2523 (1965- W./. 2524 - w.a@. 2539 (1981-
1980) 1996)

3 o . - 18
IE nanawe: (*) Market Size Wulawdszunawns, (**) 81989018a1n UNICEF

S
s &



flena Whinne uassid-iainaed lunnssnuunnauandntios (Sub-segment) waq iidusdouasning

(Thai Tourists)

Gen X

GenY
(91¢1 30-44 1)

Gen Z
(018 15-29 1)

—

=

Family with Kids

(msoumsAaidanIan/iuIan)

Multi-gen Family

(msoumaamaNuUINIY)

Y e S

LA P\ 4
AsaUATITYNY Saunsnasaumsilusin
A 3 suduly Asumenwsonfunanssu

ASOUATIND/ WA TIOUNNNIDNURST
wanu (oglaitAn 15 %)

Gen Z vangfia i
.4, 2540 - .41, 2555 (1997-2012)

GenY nunwd giAn
W.A. 2524 - .. 2539 (1981-1996)

GenX Bunsfia yillAe
W.A. 2508 - w./. 2523
(1965-1980)

v o/
~8.26 AUATIUA)
(37994 ATPUATIANHLATATILIUAZ]N,
Aindanssunuazgn )

~4.02 AuAToUA
(371999 uUIUATOUAIIVLNY)

19% vasUszvnnsUsandlng
(13.87 aAuAw)

Market Size
(2568)**

21% aaslsrannstszmndlng
(15.27 auA)

22% wasuszvnnatsandlng
(15.89 auAw)

o/

quszmn’wﬁnTun'ﬁLﬁumw
e WAKIWLIAINATVININUKLEA

o/

naUsrasAnaniuASIHUNNY
«  WnnWauNNATSVINIIUKLEA /

o/

mqﬂszmsﬁaﬁnﬁluﬂ'ﬁtﬁumw
*  WAKDW LATARAINNLAZLA

o/

mqﬂszmn’hﬁn‘[un'\slﬁumw
e WAKIWLIAINATVINNIUKLEA

o/

mqﬂszmn’mﬁn‘lun'ﬁtﬁumw
«  Wadszaumaallnsq @579

WORNSSNVIDILALN WORNSSNVIDILAEN ANHNSIANTG WORANSSHVIDITALN Tudinuszaniu
«  HurnsAnfisInsoriuion *  MHNUENUMLLLDY WOANSTUVIDIAEN *  MHNUENUMLLDY WORNSSUVIDWALN
o Bufildnoiovszaunisal . fisnduion « aowidtuuy Last-minute « Wisduasouas (Woulan) ¢ NMIUNUFIYALLD
WaRATTN AW e flunvieuiitnsssuTnd naa Booking . flonviouiipnBisssuond . WirnUursouasilng
() . fAouvioufisndegunw inen thanuian o Wunesuaulnddn o DUNAUNNIADL WORAINTLL (syu8uH)
aun loaz IsndeUnnsilaf uas o fpufuyndisiou sunau (Small-group Travel) ANSVIDMANTIAAUINNNTAAR .« fuuvienisudeusiienans/
SUSaIaN1SHaUAAY ANSVIDIALITIANANIINNNTAR o TienuddaAunmsmuau ©  ANNATDINVDIURAIIDLTIEN Tusnauaniu / Anauanu
*  ANNAZD NNV A T o DUNOUNIWADYL INYL
WAsviaaIisn ANSVIDMANTIMANTINNNA AR

e ANNNATDNRVDILAANVIDILTIEN

ey Whnsne @ asamsifiunaiouiinn isen Igaomsvieadisn (wunwis $143% uar yaan19lede)

AAUNSAN

naansian: Dual Growth Strategy lsfuA 1. Retention Strategy fo insnsidiumavisaiisnludsava 2. asssfunslgansaunsinyamausuazuinig

Tawaun Uszonduusianssu
CRLHRRRENIELICY rjouaanuiianunsasniiiunnsle
Wunauon

Taiwaun Ussenduviusniswisuun Supply
MaNHedne 595NN DI

Tawaun Uszonduusiazadvanu
ANsWeNLN Supply 189 Edutainment

NAYNSMSAAATILILNNSAS
UszaumsalvisseAuafiau

nagnsnIsealawiw Creator-driven
Campaign waz Micro- Influencer

wuneme: (%) edsongann UNICEF, (**) Market Size Wulanuszanainns, (**) waiinssunau Gen Y Family with Kids Multi-gen Family 81s89ann lassnsdrsrangiinssumsidiuvavieaiisnwassmlne T 2567 19
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iduvineosnidusdauslne (Customer Journey)

susiAsnAulsanelng WS Planning/Booking IRUNNSVioaieN NHIAUNT
(Awareness) (Consideration) (a/vinANS0N) (Travel) (Post Trip)

Social Media Website %'%mamvdﬁr?iyﬁaatﬁh? Online Travel Agent (OTA) I5ousa fivin F18719973 Social Media

(96) . . . agoda we ]
OG Pantip @ Tripadvisor A Expedia ¢-eee g () 0O ©) o

Trip.com ¥

Social Media Questionnaire

nslusas/ihe Social Media

m

Website 2zavylssu 38/ u3¥nyias L

oL AL B G @ o o » 0
(Touch $ ﬁ T G @
Points)

NISHWEHINIBEND W/

Platform 2ay13snstaun19/3%1 Maps
ARSI 9
= U

Google Maps

AW UINITHNTI DI

o,

¢ STUUANSRITAEANA |NEepn ¢« Uszaumsalvieaisndasnss o Aanunssaicvin TiAs
AN . mwdnuaiidvosszmalne «  Joyaudodio Wudaavu o JuUdMSTHUNAD ¢ Asvieaisnidelszaumsal AsUDNsionsoLAUNIDN
giaunNs (UaoaAy, iWuiins, \hTadne winnadaym LB VAN
AN Jondnwal) . Wushidondinarnrany *  HIANRDINISLHIUNINNIL «  doyatdefio Wuidaqiiu
AN « Whisdoyalsiny uazuge munalndvosnulog Travel Agency uazstoanns wladw

ANHNUADAADDININITID
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AR (Customer Segment Profile) : efidusudouasnlne (Thai Tourists)

AaN AnaAIULLNONINE ANsAszAUNIVoINAN Gen X
o yJiiAn w.A. 2508 - w.@. 2523 (1965- «
1980) 51% 49% Top 5 dunin
GEN X * 2189214 45-60 U (e U 2568) 7.1 Mn 6.8 Mn
ATUNNHIATUAST 1,348,183
UAFIVINN 664,457
auaswsTh 461,161
Usznarnisaunnvasnain (Market Size) : 15.89 duau Tul 2568 mGenX mGenY mGenZ = Other |
VOLLAL 457,155
nuNBme: Toyastedeanniiulwet populationpyramid Fafinsrinuatisongliinss Ssdunns GenX annefony 45-59 U fiun: Sdnnuadfuvisens

iduvneosiinviowiun (Customer Journey)

suduaranlaldvnduanuiviowisn WANTAUN Planning/Booking HUVNNVIDIITIEN NAUAUNIY
(Awareness) (Consideration) (Manu/vinnns04) (Travel) (Post Trip)
IRAUNH « Social Media (FB 1@undn) /dolaiuain « FulusiEi/monyilfivioudion * unanwosuaneaulail (OTA) « Tsqusu it $uovns » Social Media/Sulwsiain (wws
(Touch points) ooulail s LNARWDIUYIDILIEN o Sulwsivadsusuiinglaonss * uwannoasnizI/Maps Uszaunsal)
« Holzwaunoon Lol (#3/He)  unwanWosuUsEARLAUNI/ AN * guduanmsiinvioaiiun/Call Center * LUUABUANNANNAINDIA

* ANUDALAINALNDU/ATOUAI)

AINGIDINTS « mndnuaifisvessuvalve (Uaoady, doyatndode Wudatu ighTade * STUUNNSRDITIATAIA Ieapnn « UszaumsalviodiiiziUaonsy s AMunsITGVin TWARAsUBnsonsD
ANNMANN Dufing, M unaunas) - udidoniivanratsanualnduod - fiudnsthumdamniAaieym « Maviouiisndelszaunmsal idsguaw \UNagn
« it fsdoyalsie uasduge AULDY « Japansnsiiiuvnanu Travel Agency |« Foyarnidode Wudastiu ighlade

wazfosMsANUaDAAUD0INTID

N
-

(WS
L

S
s

2= |



dndYULUNONHLNE
O
50% 50%
7.6 Mn 7.6 Mn

Uszanaunisuunnvosnann (Market Size) : 15.27 S uau Tudl 2568

HGenX ®mGenY mGenZ Other

2568 22% PAN 19%

2578 21% 20% 18%

nuNBme: Toyastedeanniiulwet populationpyramid Fafinsrinuatisongliinss Ssdunns GenX annefony 45-59 U

iduvneosiinviowiun (Customer Journey)

ANsAsrANYEVdINAN Gen Y

LUVNGVIDNLTAYN
(Travel)

Top 5 Junin

ATUNNHIATUAT 1,127,897
UuAss VNN 524,104
QuasT1wsTh 383,139

| udlnal 378,666
YAUR 367,749

fin: nnuadfuea

NAILAUNY
(Post Trip)

suduaranlaldvnduanuiviowisn WS Planning/Booking
(Awareness) (Consideration) (Manu/vinnns04)
AU « Social Media/Zolziwaunoaulail « Fulwsisin/monyilfivioaiien (Google « unanwosuaoseaulall (Expedia,
(Touch points) R PN P Lo 1at) Reviews) Agoda, AirAsia, Thai Airways)
* fupnIEANIRBU/ATEUAT « unanwasuvioiisn wu Agoda « Aulwsadsausuivhslaunss
« Social Media * unwasnasNUTEALLAUNIY/ 2N

o AUNNDU/ .
o Taqusu fivin sAuenws

* uwannasngI/Maps/udaniun
* guguanisiinvioawien/Call Center

« Social Media/s3ulwisi537
(nwsUszaunisal)
* LUUADUANANNAINDIA

* srUUNNSRTiATIN Mepnn
* JuanshumaamaAaaym
« Usuunuldmndiu (Beavidu)

- Fayaridodo Wudaqvu i lade
o Wiudidoniinannnanueualndvog
ION

AHEIDINTS
AMHANANN

o Mwanwaliigvoslszmalng (Uaomswy,
Wudies, frondnwual,
aUszaunisal)

« ighdsdoyalsie uazdage

« UszaunsalvisuisnUasnsis
dzennauny

« TP uddruRuAsAMnLAzy AN
(Value)

- Foyardadio Wudaaiiu whlaie

e munssAiavin TiAnnsuansionaa
UGN

22

b,

2

o
Tt

Uiy




AR (Customer Segment Profile) : efidusudiauasnnlne (Thai Tourists)

Ay AnaAIULLNONINE
* AAn W.@. 2540 - w.a. 2555 (1997-
2012) o d o
1 [ | \ - ~ (o
* 1y:nINg 15-29 U (au T 2568) ° 2537
GEN Z 7.6 Mn 1? 8.3 Mn
Usznainsauiawasnain (Market Size) : 13.87 duau Tudl 2568 mGenX mGenY mGenZ = Ofher

2568 22% 21% 19%

wuNowe;: Tayasedeanniulasst populationpyramid deinsrtnuetisenlings SsAunas GenX annony 45-59 T

2578 21% 20% 18%

i duvneosiinviowiun (Customer Journey)

ANsNsrANYsVdINAN Gen Z

Top 5 Junin

ATIUNNHIATUAT 1,183,348
A5z 553,791
UNUG 412,649
28D 400,330
YNNS 382,729

fin: nnuadfuea

o v

vfuaraulalArsuanuivioaisn
(Awareness)

WAsAUN
(Consideration)

Planning/Booking
(Manuu/vinn1soy)

LUVNNNVIDSLTAYN
(Travel)

NAILAUNY
(Post Trip)

v
|

« Fulwsisi/meuyilfivioaisn (Reddit,
Google Reviews)
* unanWosHVviowy) i Agoda

« Social Media

« Social Media/galaiwaunoaulail
« folzwauoon lal (3/4e)
* ANUDALAIANNLNDU/ATOUAT)

AnFNeda
(Touch points)

« unanwosuaoseaulall (Expedia,
Agoda, AirAsia, Thai Airways)

o Bulwsivadsausuiinglauns

e unanWasHUsEAULAUNI/A2N

o AUNNDU/ .
o Taqusu fivin sAuenws

* uwannasngI/Maps/udaniun
* guguanisiinvioawien/Call Center

« Social Media/i3ulwisi537
(nwsUszaunisal)
* LUUAUANANMNRIWE(R

AHEIDINTS
ANHAAUN

* srUUANSRTiATeNN Tlgpnn

* 2oansduuy Last-minute Booking/
Tusluaiu Last-minute

« Usuuwuldvndniu (Baveu)

« TP uddryAuANudNAT

« Foyarndodo Wudaqvu whlade

« usideniivannvaumualndvos
AULDY

« Mnanealiifveslsandlne (Uaoasy,
wlanlny, i8auszaunisnd)

* fayaxn Micro-Influencers

« UlnARPUIMUAZULAZTINIE

« Usraumsaivioaizidaonds Ussivla,
wWanluy, idedszaunsal
« Foyardodo Wudaavu whlade

o ANuNsIaVh lAnnNsuansianso
o) VY NLig|

&

N
GV




Kids
Peak travel Period

FAMILY WITH KIDS

nax Family with

v

ANLENH
e AFUATIND/UN MILAUNIINIDN

k¥ a

ymsvrau (olidu 15 T $19ds;

UNICEF)
o Tasussvaubudadodrdaln
Assndulalfiuyng
B UNINDON PBRNAUAINDIN
Tsaidounnly TsuEoUUIUNB 6
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